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Fort Myers, FL – Jun. 1, 2004 -- BeyondSales, a provider of real estate sales training and coaching services, announced today the introduction of the BeyondSales Business Model: a turn-key real estate sales training program designed to teach agents exactly how Trae Zipperer rocketed from zero to the top 1% of Realtors within 16 months.
“Real estate professionals now have access to the most powerful business model for real estate salespeople,” said Trae Zipperer, Chief Executive Officer.  “That’s a bold statement considering some of the well known training programs that have been around for awhile, but it’s true.  If the objective is to maximize the net income generated from the business of selling real estate, those old established programs are fundamentally flawed from a business standpoint.  I encourage ambitious agents to review the BeyondSales Business Model for 30 days.  If they don’t agree it’s the most powerful business model for real estate salespeople, we’ll give them their money back.”

The BeyondSales Business Model includes the following:

· Step-by-step 105 page training manual

· Audio CD presentation by Trae Zipperer

· Implementation checklist

· One-year subscription to online Momentum

· Sales tools

· Marketing tools
· Listing scripts

· Buyer scripts

· 21 pages of real estate sales terminology

· 30 day money back guarantee

For more information, contact the company at (800)585-9101, or visit their website at www.BeyondSales.com
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