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Nine Steps to Becoming Rich from the Inside Out

Farrah Gray

With Fran Harris

1.     What was your motivation?

My motivation came from wanting to change the situation my family was in. The broken-down apartment we lived in rarely had running hot water. The toilet was constantly jammed and roaches seemed to have signed a long term lease in our place. I wanted us to live like the people I saw on television. In essence, I wanted my family to experience heaven on earth.

2.     How did you know you could (would) succeed?

I have always felt that I could succeed. It’s amazing what you can accomplish when you don’t know what you can’t do. So I didn’t know it couldn’t be done because I had not tried it yet. I wanted to be successful just as much as I needed to be successful. I was uncomfortable when my family was uncomfortable, and when your life is uncomfortable and you can’t take anymore, you bring about a change. I believe that comfort is the enemy of achievement. It is when you are comfortable that you keep yourself away from your goal. So to create a success you have to get uncomfortable.

3.    What is the number one misconception that people tend to have about you?

People tend to see you in a certain light after they read about you or see you on TV. Most people are surprised that I am an ordinary youth who had extraordinary goals. I’ve learned that a goal is nothing but a dream with date on it. So success never changed me. It was once said that “Fortune does not change men, it just unmasks them.” So yes I enjoy playing sports, dating, dancing and just going out to have fun. The good things is having money allows you to have whole lot of fun!

4.    Can someone be happy by just being materially rich?
No. I have always believed we have to ask ourselves three questions; who am I? Who am I becoming? Am I happy with whom I am? If you can't answer one of those questions or something comes up wrong, fundamentally you have a major problem. You have something wrong from the inside out. I look at many different celebrities and other multi-millionaires and I see a lot of them experimenting with different types of drugs and hopping in and out of jail and generally living chaotic and mostly 
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unproductive lives. People often wonder, ‘If these people are rich and famous, then why do they have troubles?’ I stand by the belief that they have tried to build themselves from the outside in with money and popularity, rather than the inside out with character and morals. This is the basic message of my book. My message is to deal with two factors. Money, yes, but also build a great conscience of character and be a giver and feed back. Integrity is the key. It starts with you. You can run away from your troubles, family, friends, money or anything else you want to flee from. You can never however, run away from yourself because everywhere you go there you are.

5.     What is a Reallionaire?

A reallionaire is one who I feel is rich in character and in pocket but has placed the value of he or she’s character over that of the material wealth. A reallionaire stands out because a reallionaire is rare. Reallionaires are sincere and honest with people and in their endeavors.

6.    How did you get started in business?

At 6 years old, I started to paint rocks and go door to door and sell them as paperweights and doorstoppers. I would create lotions and different concoctions and try to sell them. I actually made a business card for myself at that age. I called myself the 21st century CEO. I ended up meeting this guy, Roi Tauer and I gave him my card. I was very proud of it. I was probably about seven and a half at this time. I said 'nice to meet you, sir.' He said 'What do you do?' I replied 'I don't know. I just have a nice business card.' He said 'Well, you seem to be very ambitious, but do you have ambitious plans?' I said yes, I wanted to start my own business. He suggested that we start a club where we could come together and talk about our ideas. From there we started U.N.E.E.C. (pronounced ‘unique’)  which stood for the Urban Neighborhood Economic Enterprise Club. We brought in local business professionals to talk to us about ideas we could turn into a business. They really came in to explain to us about business and to talk about their careers. We went to some of the same business professionals who had previously spoken to us and asked them to put money into a fund for us. We did not want donations, but an actual investment. You can just imagine an eight year old knocking on your door and asking for an investment and promising a return on it as well. From that we raised about $15,000, which allowed us to fund our various ventures.

7.  In what ways have you contributed by giving back to your community or society?

A:  The Farrah Gray Foundation was set up for me to give a certain portion of my personal income from honorariums and my various salaries to charity. Its primary purpose is to help youth organizations and with inner city literacy and after school programs having the Farrah Gray Foundation led to my board seat and intensive work with United Way

8.  What are some of your future goals?

 My plans for the future include spreading my message as far as I can. I would like to make my magazine a household name. I also plan on pursuing a JDMBA degree as 
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well. My whole purpose in life is to grow and to contribute. I will continue to grow and expand my business ventures. I will continue to try and help people. It is what 

makes me whole. My grandmother always said, 'If better is possible, than good is just not enough.’

9.  What kind ventures did you start with your investment firm?

Some of the businesses were successful and some were not. "As it grew, we took the association and split it into two parts. One aspect would actually scout young people who wanted to start their own business and those who would teach entrepreneurship. We created one branch called NE2W, which was New Early Entrepreneur Wonders and ANE2W, which was the Association of New Early Entrepreneur Wonders. As we grew we worked up to a higher network of investors, people with more money. Our ideas got bigger and better. We were able to open an office on Wall Street, where my offices remain today and raised one million dollars."

