
Magic Bullets In

 
    Real Estate
        An insider’s how-to book for first-time homebuyers, novice investors,   

        seasoned real estate brokers, landlords, and renters that is guaranteed              

                     to instruct you on how to invest in real estate in a wise, safe and  

        lucrative manner.  Financial security is only a down-payment away.
“Real estate is the best thing one can invest in – and it’s open to anyone – but too many times I see people making foolish mistakes and costly errors, or utilizing bad judgment,” says Dan Auito, a licensed real estate agent and licensed appraisal assistant. His new book, Magic Bullets in Real Estate addresses the many potential pitfalls one will confront when investing in real estate – and also shows how one can seek out good deals and insulate themselves against a loss.

Magic Bullets In Real Estate shows us how to:

· Use other people’s money to get ahead.

· Locate dream tenants, screen potential buyers and seek out the best properties.

· Price a property right and advertise it properly to sell for a quick profit.

· Select an agent -- and understand the different types of agency relationships.

· Sell your property without paying a commission.

· Attend an appraisal course -- but not get a real estate license.

· Network for deals, how to negotiate a deal, how to find a real estate mentor, and how to locate properties that pay off.

· Leverage someone else’s research to evaluate good locations.

· Understand all of the available financing options.

· Know when to improve or expand a property -- and when not to.

Auito shows us how the average person can build wealth in real estate safely, wisely, profitably, consistently.  Magic Bullets in Real Estate details how we:

· Create powerful networks that catapult you to success quickly

· Buy, sell, and lease property paying no commissions or management fees.

· Avoid the traps and conditions that ultimately sabotage good deals.

· Find and then completely rehabilitate run-down homes in just 10 days.

“I’ve seen so much abuse and disinformation in the industry. After buying, selling and leasing properties for over a decade I decided to write Magic Bullets In Real Estate because I was sick of seeing people get ripped off and taken advantage of.”

Indeed, Auito’s empowering look, replete with a compendium of wisdom, professional advice, and resources, provides hundreds of tips for the first-time buyer as well as savvy real estate veterans, landlords, investors, and professional real estate providers.

“I wrote Magic Bullets in Real Estate to help others realize their dream of becoming a homeowner or an investor, providing them with clarity, understanding, expertise, protection and insight that will move them further along the path of self-actualization,” says Auito.

Auito also has a section that is inspiring and motivating, encouraging people to become proficient at managing their affairs.  “The way to achieve in real estate,” says Avito, “is to begin studying and applying basic proven methods that allow you to understand and duplicate a satisfactory result that, in turn, builds your confidence and competence levels in a direct way.”  He helps identify what your goals can/should be and warns against the obstacles and stumbling blocks that typically detour a successful real estate career.

Auito also identifies some money-saving, headache-avoiding “escape” clauses for inclusion in any of your purchase offers, including:

· “Subject to my partner’s approval.”

· “I am willing to pay x-amount of dollars- or the appraised value- whichever is lowest.”

· “This entire agreement is subject to my attorney’s approval.”

Magtc Bullets in Real Estate also offers a host of resources, including:

· Hundreds of web sites to contact and refer to

· A select list of books to read and consult

· Sample forms and checklists

· A useful glossary of real estate terms

“I wrote the book to save people time, trial, error, and frustration while showing them how to find, evaluate, negotiate, contract, rehabilitate, market, and either live in, rent, manage, or sell property,” says Auito. “I gave away a lot of the tricks of the trade. By far, the number one wealth generator of all time is real estate and this book will help people build their bank account.”

For more information, please consult: www.magicbullets.com
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About Dan Auito

Dan Auito is licensed both as a real estate agent and appraisal assistant.

He founded a real estate consulting group (United Services Consulting Group) and conducts seminars while acquiring real estate assets over the past 15 years.

Auito has bought, rented, and sold 17 properties to date, totaling more than $1.3 million on a blue-collar salary before the age of 40.

He is the author of the newly-published handbook for real estate investors, Magic Bullets in real estate.

Auito, a 20-year veteran of the United States Coast Guard, is involved with his community, having founded a non-profit drug-prevention corporation.

He resides with his wife, Kimberly, and their two children, Brandon and Briana, on the emerald isle of Kodiak Island, Alaska.

For more information, please consult:  www.MagicBullets.com.
The following questions and answers are a quick short list or generalized list of Radio interview questions, if you need a last minute fill in for a radio show or call in request line feel free to call me at 1 907 481-6300 anytime. 
I would be more than happy to speak to your listeners and answer any questions they may have.

You are also free to use the following information to create articles or informational pieces for your readers, What I am try to say here is if you can use any of my material to help others than feel free to take creative license to it.
Q & A

Dan Auito

Magic Bullets in Real Estate
What mistakes does the first-time buyer usually mistake? Waiting to long to become a homeowner is often the biggest mistake, followed by a lack of preparation to qualify for and get pre-qualified and approved for a proper loan amount, often people tend to look at homes that are out of their price range or in the case of married couples they look at homes that the other doesn’t really like, in other words they don’t talk to each other about what they both want in a home before going shopping!

What can someone do while in their twenties to initiate themselves to real estate investing even though he or she may have little money available for a down payment? They can start planning, reading and investigating the many alternatives that are available in the approach to home ownership, while establishing a budget and curtailing buying expensive items on credit. They can attend first time buyer classes and gain real insight, review their credit reports and clean up any errors, begin submitting loan applications and shopping for the best loan rates, while understanding what they can reasonably afford. Duplexes, triplexes and multi-unit properties often lead to getting higher loan amounts while offsetting expenses at the same time.

As interest rates have begun creeping up, do you expect a collapse in the real estate market – or just a slow down in activity? Why? Collapse no! A slowdown in price inflation, yes. Activity is always going to be a constant as people tend to move on average every five to seven years. Housing is a necessary step in relocation. Today the U.S. has 293 million residents living in 120 million homes, census figures predict by 2050 the population will grow to 420 million leading to 50 million more homes needed just to satisfy basic housing needs. By 2100 population is predicted to be 570 million, housing is a growth economy, no doubt about it! Those who provide attractive housing arrangements will have no trouble finding tenants. 
Which property type is the best to invest in – and why (single-family vs. condo, townhouse, etc.)? The standard 3 bedroom 2 bath 2 car garage (3/2/2) homes have always had the most demand as they satisfy the majority of the populations needs wants and desires while remaining affordable and realistically attainable to most average families. Condominiums and Town-homes make excellent second homes, vacation homes and rentals due to the fact they are generally cheaper than the single family homes, they are low maintenance and are surrounded and managed by owner occupants who sit on the boards of associations and keep a tight rein on the complexes overall. Security and built in regulations keep a sense of control and conformity in place.

How does one go about finding the right property to buy? Knowing where you want to live and why are two critical factors, i.e. job, climate, affordability, quality of life, crime, schools, recreation activities, special needs etc… Once you know what you’re looking for you can better focus on specific areas of interest and begin to investigate the various housing alternatives that are available, taking into consideration the competing products, amenities, prices, locations, floor plans and styles available that best meet your previously agreed to wants, needs and desires and ability to be able to afford it once you settle in.

How does one find a real estate mentor? Mentors come in all shapes and sizes. By attending, investor meetings, seminars, homebuyers’ classes, networking on the internet and circulating in your local communities business circles looking in places where real estate minded individuals congregate, you will run across some very knowledgeable and helpful individuals who are often well connected to other real estate industry providers that are also willing to help. Look for someone you naturally get along with and express your interest in pursuing a real estate goal!

Can you explain the different real estate brokers that are out there? Don’t some work for the buyer or seller only while some simultaneously represent both? Exclusive Buyers agents or EBA’s are a homebuyers’ best friend, these brokers don’t list property they only sell other brokers listings, so they are committed to serving your best interests not the sellers. A listing broker works for their seller or client, their mission is to get the top dollar for their sellers’ property, you as the buyer are considered the brokers customer and your ultimate best interest is not at the heart of their contractual agreements to their seller. The third type is a transaction broker, sometimes referred to as a dual agent, These brokers or their agents represent neither party as their client and owe neither party specific loyalty, they are there to ensure the transactions details are handled properly in accordance with industry standards and practices while disclosing all material defects and acting fairly towards both parties interests.

What questions should you ask a broker before determining who you want to represent you? As mentioned earlier, if you’re a buyer you would best be served by an Exclusive Buyer Agent or EBA. If you will be selling then you would be wise to ask for a list of achievements, professional designations, the number of listings they currently have, the number of homes sold in the past year, the average marketing time needed to sell. You would also want to ask them to perform a Comparative Market Analysis and present to you a potential marketing plan for your home; finally you need to negotiate the commission rate making them justify the reasons why they feel a certain commission rate is worth paying. These are just a few things that should be done in the initial screening of a quality representative. 

Why is it important to network with others when you deal in real estate? Real Estate is a people business and networks help you to get the best service at the best price from the best providers, fly-by-night operators and poor service providers are exposed as bad choices by the majority of professionals who recommend and put their good names on the line when they offer those referrals. Good networks work as a team to help you to more quickly and efficiently achieve your goals, these teams have deep connections and can get things done fast and effectively, they in-turn also serve their own interests by satisfying you!

How can one best protect themselves when entering into a contract to buy or sell property? What are some good escape clauses? By writing the words  “This entire agreement is subject to my attorneys’ approval” You effectively have given yourself a blanket protection clause, the key is to follow-up and let your attorney actually review it! Contingencies often are written to assure financing can be obtained, to ensure the property passes inspection and appraisal or even that your general partners approve, once the buyers and sellers can satisfy the condition to each others mutual satisfaction then the contingent condition is removed and the deal can proceed towards the closing day.

When would you recommend buying a fixer-upper? Generally speaking, if you’re single it could be your first home; if you’re married you might choose a rehab project as your next purchase for investment. These projects do create stress, especially if you have to live in them while the work is being done. You may see a great opportunity and decide that you just can’t pass up such a good deal so you’ll take advantage then. I recommend picking on fixer-uppers once your own housing needs are met, you have a few extra discretionary dollars to invest and have had some time to understand what is required to get the results you are seeking to obtain, lastly you should also realize that it will take time and effort to complete the project. Always begin with the end in mind and know what you’re going to do with the home once you have it!

What are the five most important things to look for when inspecting a property? By far, plumbing, electrical, foundation, structure and roof, these things are what turn cosmetic rehabs into the classic money pit! Other considerations are location, economic outlook and price relative to other comparable properties available. Safe, secure and convenient locations are always a safe choice.

Why do you recommend everyone should take a course on appraisals? By taking an appraisal course you’re taught how to evaluate properties from all conceivable angles, you’ll also have an edge over the other 90% of investors who never took the course. By thinking like an appraiser you will begin to understand what appraisers consider valuable improvements and you can remodel with that in mind thereby maximizing resale value through using that knowledge. Lastly when you’re inspecting potential investment properties you can quickly judge whether or not the property is worth pursuing using all the knowledge you have gained.

When it comes to financing and applying for a loan, what’s the best way to convince a lending institution to give you money when your ratios don’t support it? If you can put down substantial down payments you often will eliminate lenders fears and objections, co-signors can alleviate fears as well. You might buy down the loans interest rate by paying points thus giving the lender more profit upfront and lowering your loan payments through having a lower interest rate. A sparkling credit history also builds trust that you can and have managed your debts well. By presenting well organized applications, forms, records with a good plan, possibly a co-signor and a fair amount of money in the form of a down payment you can often overcome what otherwise seemed to be a no win situation.

How does one sell their property quickly without paying a commission? Shouldn’t you use a broker? Your successful sale ultimately depends on your ability to properly price and advertise your property correctly. By getting your own home inspection first you will find and correct all defects, and then having an appraisal done will give you an accurate sales price, then providing a home warranty that transfers with the sale will remove buyer’s fears regarding failures after the sale. Having an attorney provide, review and handle the paperwork / contracts also lets everyone know that those matters are being left to a professional as well. Your final task is to have the home immaculately prepared and all the documentation laid out to present to your pre-screened buyers at your designated showing events. If you don’t have the time, the inclination or someone else is paying the brokerage fee then you may consider using the professional to expedite the sale.

How do you know what a property is really worth? Appraisals are what often determine initial values, by comparing other similar properties to the one in question you’ll also begin to get a feel for relative value. Getting original sale price figures and adding improvements made and historical appreciation rates can help, tax assessments and reasons behind the sale can also lead to further conclusions. By taking all these different approaches to value into consideration you will begin to be able to justify a reasonable value. Ultimately the market decides the price. Supply, demand and scarcity play very large roles.

Everyone wants to be a landlord, but isn’t it difficult to find good tenants who pay on time, demand little, and properly maintain your property? How do you screen potential tenants? Not everyone wants to be a landlord, the horror stories scare many away from a very lucrative and satisfying trade.

Many hassles can be avoided by obtaining quality rentals in good neighborhoods and using proper screening and telephone interview methods while creating targeted advertising to get good tenants. By Doing credit checks, background checks, using good rental applications and well written leases, you can put properties to some degree on auto-pilot with only a minimum of follow-up and gentle guidance along the way. Having a good network of blue-collar repairmen to tackle the occasional repairs also keeps you from spending your days catering to tenants.

Why do you believe in investing in real estate and not stocks? For the average middle-class wage earner and below, rental real estate is an investment that provides many tax advantages and is also something that can be actively managed and controlled. In addition to appreciation which can be quite significant, there is mortgage reduction and positive cash flows if done right as well. Earlier we spoke of the continued demand and the projected growth of this industry, in a sense we are somewhat recession proof if we have quality homes, which are fairly priced, for these reasons I see a very safe and secure investment in real estate.

What holds people back from being good, active and successful real estate investors? What are typically the biggest obstacles or barriers? Fear, lack of knowledge and financing alternatives are probably the big three, these obstacles can be overcome relatively easy through education and planning. A lack of motivation and initiative is usually what holds people back. By getting into action through reading, attending meetings, looking at financing options and viewing property you often find yourself sitting at the closing table with the keys to newly acquired property in your hand before you realize it. Action is the key!

What is Lesson #1 in real estate? Believe you can have it! Start reading and planning to take the needed steps to make it happen, do the things successful people tell you to do and the road will be much more profitable ahead, mentors are huge accelerators in the real estate business. 

What’s the best way to prepare for an open house and showcase your property? Preparation begins long before you have ever even bought the house that you’re about to sell. By buying a great house in the first place it will now be much easier and faster to sell when the time comes. Proper preparation includes the right price, proper advertising, immaculate property, organized documentation and easy to understand contracts. You’re really transferring the power, prestige, security and benefits that your property represents, when you accent those and make it easy, emotion will sell the home and do the rest!  

13 Tips on Preparing to Negotiate

The key to negotiating well is to understand and be aware of who you are dealing with throughout the process, “warns Dan Auito, author of Magic Bullets in Real Estate.
There are many variables to consider and you are often put on the spot early in your relationship to come to an accurate evaluation in your own mind of just what type of individual you are currently attempting to deal with.

You need to know the answers to the following:

· Is your competition fair, honest, and trustworthy?

· Is he or she a person of their word?

· Is he or she sophisticated, experienced, or more knowledgeable than you?

· Is this person a crafty, scheming, double-dealing opportunist who lacks credibility, integrity, character, and a sense of fair play?

“Often we rely upon our instincts to provide us with a general awareness of character,” says Auito, “however a crafty individual can achieve remarkable acts of deceit toward those who do not practice deceiving others like it’s a full-time job.”

Prepare to negotiate and keep the following in mind:

1. Know what you want by beginning with the end result in mind.

2. Has as much information and data as possible beforehand-facts, not feelings.

3. Be open-minded and flexible.

4. Set minimum and maximum limits on what you will accept beforehand.

5. Be familiar with and sure you understand every word on contracts before you  

    sign them.

6. Never appear desperate or sign anything under pressure, be a friend of time.

7. Always have an “out” and be prepared to walk away from a bad deal.

8. Seek to create mutual benefits while limiting anger and resentment.

9. Try to separate the people from the problem; focus on interests, not positions.

10. Know what type character you are dealing with before you begin.

11. Have a system, program, or plan in place that helps you establish and 

      maintain a fair amount of control.

12. Try to offer less and ask for more at the beginning, thereby leaving room to 

      negotiate and concede small concessions later.

13. Follow up as needed after the ink has dried to limit or prevent buyer or seller 

      remorse and rights of rescission from being exercised. Don’t let your deal 

      unravel.

Prepare to win! The more organized and informed you are beforehand, the more likely you will achieve a more beneficial result in your own behalf.

7 Steps To Buy Real Estate For 20-Somethings 
How would you like to collect rent instead of paying it? You can start while you’re in your twenties! According to Dan Auito, author of Magic Bullets in Real Estate, you can invest in real estate at a young age and come out ahead.

“Find a duplex,” says Auito, “which consists of one building with two bedrooms and one bath one each side.” He believes they’re easy to finance and in many cases you can qualify for a larger loan amount than for a single-family home. 

1. The first step is to get preapproved for a loan. Once that happens, you can begin your search for a property to buy. Typically, as a first-time homebuyer you will find that there are programs that let you put as little as 3-5% down in order to buy a home that satisfies the lenders’ guidelines.

2. Attend a first-time homebuyers’ class. It not only introduces you to the basics, but it gives you further information on programs currently available that may offer you the opportunity to buy with nothing down. In fact, go to the class before going to see a lender so you don’t appear to be green and unprepared.

3. The next issue that arises is where you will get the money for a down payment. Do you have savings? Can your parents or grandparents help? Can you sell valuable possessions, take a second job, get grants, gifts, use trust funds, take a personal loan or get a co-signer? A combination of these alternatives with a complimentary loan program usually gets the ball rolling.

4. The nice thing about buying a duplex is that the lender will take into account the fact that 75 percent of the rental income from the other side of the property can be used to offset your qualifying ratios, so in this case they can use 75 percent of the rental’s income to reduce the amount you must earn to qualify for what appears to be an unaffordable loan.

5. You also will notice that at the closing of your purchase, the old owners who sold you this property had to pro-rate or give you a share of the rent due and any security deposits the tenants had given to them. Add to that the likelihood that your first house payment won’t come due until about a month and a half after you move in, and you find yourself with extra money. 

6. Assuming you close on the 15th of the month, you will have 45 days before your first payment comes due. You will be credited with 15 days of rent, you will receive all security deposits of the tenant, you will receive another month’s rent on the first of the month from your tenant, and you yourself will have no rent or house payment of your own to make for another month.

7. Lastly, if you decided to rent your second bedroom to a roommate, he or she would pay rent and half of your utilities as well, thus you’re basically living in and owning this property for free. Say goodbye to those student loans as you divert all these freed-up funds to pay off loans instead of a landlord!

Magic Bullets In Real Estate 

9 Tips You’ll Need To Succeed
1. Single-family homes are the easiest real estate to rent, sell, and finance. They appreciate well, can be used as collateral, and can frequently be purchased below true market value. Condos are ideal for second home, vacation homes, or rentals because of a lower purchase price for the same square footage and less building maintenance and yard work of a house. They are often easy to finance.

2. For the beginning or small investor, duplex, triplex, and fourplex apartments are the best way to start. They are easier to finance, and they sell more quickly than larger complexes. Operating expenses, such as insurance, trash removal, and so forth, are often less, while at the same time you protect yourself from being 100 percent vacant by having more than one income stream from the property.

3. Remodeling is faster and more profitable than doing an addition to a house that you want to improve and sell. Caution: If you over-improve beyond the value of the homes that are surrounding you, then those lower-value homes will tend to keep the value of your home in the lower price ranges. 

4. The majority of homes will sell within the five best selling months: May, June, July, August, and September. For Sale By Owner will work only if you price your property right and advertise it properly.

5. Have this escape clause included into every offer you make: “This entire agreement is subject to my attorney’s approval.” It covers everything and gives you time to investigate deals. It protects your interests and keeps your from getting burned.

6. Take a real estate appraisal course. If you do this, it will catapult your real estate investment career. You will gain more insight into real estate by doing this one thing than just about anything else you could possibly do. 

7. What should you charge for rent? Check the classifieds of rentals similar to yours. A safe barometer: charge a monthly rent that’s 1% of the home’s worth.

8. Watch out for real estate investment property that comes with existing tenants. In general, the new owner takes the property subject to the existing lease and rights of the tenant or tenants. What if the previous owner rented a unit to his good-for-nothing drug-addicted brother for $1 a month for the next five years? That’s a valid lease. You may take the seller to court for misrepresentation but it’s going to cost you lost rent and lost sleep.

9. Try to buy real estate from people who don’t know much about real estate but are also genuinely motivated to sell for obvious reasons. Look for a sense of urgency on the seller’s part; this will give you the edge in negotiation. 

8 Ways To Find The Right Property

“The best type of real estate to buy is a property no one else knows is for sale,” says Dan Auito, author of Magic Bullets in Real Estate, “because there’s no competition.” The other property to buy is the one no one else wants but that you can see making money from. “In real estate, you make money when you solve problems,” notes Auito.

Foreclosures can be profitable but since they’ve become highly publicized, you may find steep competition. Do not get into an auction frenzy. Know what you’re willing to pay -- and not a penny more. Here’s what to do and look for in trying to find a profitable property. Remember, you make your profit when you buy, not when you sell.

1. Look at the legal section of the newspapers. Contact heirs, attorneys, and sales in the garage or estate sale sections. Also, 20 percent of people who have garage sales are planning on moving soon. Ask about the house or their neighbor’s homes. Always keep your antenna up! 

2. Look for vacant houses that are run down, fire damaged, abandoned, or with city notices evident. Talk to the neighbors of these homes. They usually know who owns it and what is going on. They have an interest in seeing it restored to beauty. You can also find the owner through public records databases. 

3. Attend free seminars on real estate. Not only will you learn about real estate, but you can also capture names and circulate among  real estate-minded people. Once you have their names, call your own club meeting and network.

4. Go to where people are buying for-sale-by-owner signs. Ask them what they are selling. Follow them home and get the first look. Be first or lose the deal!

5. Buy properties from sellers who tend not to care: corporations, disinterested heirs, nonprofits, and probate attorneys. Also check out seized or foreclosed properties and those being sole in tax sale and at private auctions.

6. Watch the local paper for foreclosure auctions, tax sales, HUD, and VA listed properties. Note: Auctions held in bad weather where the property absolutely must be sold are your best chance to limit competition and get property at rock-bottom prices. Because there is no low limit on what can be accepted (this is, no reserve), you might win big. 

7. Ask agents to give you those expired listings they couldn’t sell. Suggest a 2% commission if they will assist with the paperwork after you make a deal.

8. Make multiple lowball offers on overpriced properties and walk away. Don’t deposit earnest money but leave the offer with them. They may call back.

Dan Auito is a dual-licensed real estate agent and appraisal assistant. In addition to being a 20-year veteran of the United States Coast Guard, Dan has also founded a non-profit drug prevention corporation, a real estate consulting group and is the author of “Magic Bullets in Real Estate.” This 300-page power-packed book comes with a website that further supports its readers. 

Dan  may be reached at 1 907 481-6300

E mail magicbullets@alaska.com 

