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Eagle Consulting Group Chosen To Participate In
Sage Software 100/100 Program

New York City—August 1, 2005 - Eagle Consulting Group, Inc. today announced
that it has been selected to participate in the Sage Software 100/100 program. This
marks the second year of the 100/100 program, intended to grow the number of quali-
fied sales consultants within the partner channel. Eagle will receive $10,000 to offset the
cost of recruiting, hiring and training a new sales executive, and to subsidize the cost of
a lead generation campaign.

“\We are very proud and excited to be selected to participate in the 100/100 pro-
gram,” said Debra Ellis, president of Eagle Consulting Group. “The program provides us
with a powerful incentive to bring another sales consultant on board, along with the
professional sales training to empower that individual to be productive from the start.”

The newly hired sales executives will attend one week of training at the presti-
gious Sage Software Sales Academy in Dallas, TX. The Academy provides an integrated
approach to teaching Sage products’ features and benefits, combined with industry and
product immersion training, and selling skills.

Available to Mid Market business partners, the program’s goal is to add 100 field-
trained sales executives to the existing channel in 100 days. To that end, Sage Software
will infuse $1 million into 100 select business partner organizations.
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About Eagle Consulting Group

Founded in 1994, Eagle provides Sage MAS 90, Sage MAS 200 and Sage MAS 500
accounting software and consulting services in the New York Tri-State area to small and
mid-size businesses. More information about the products and solutions offered by Eagle
Consulting Group can be found at: www.eaglecg.com.
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