John Simnett describes how the business works:
Over recent times my bread and butter business has come from bog standard business areas and consultancy.  These might be project management, interim and crisis management, forensic accountancy and competitor investigations: that sort of thing.
In between these roles, I've enjoyed months off, even up to two years, living the life outside the daily grind.  I've pulled a sledge 400 odd miles to the North Pole, sailed to the Arctic and back, written a book, self-built a house, run a marathon in Antarctica and all sorts.  It struck me that a change in tack on working with businesses might enable one or two CEO and senior executives enjoy something special outside their regular routines.

Although I've worked with some pretty large organisations, I cut my business teeth running smaller companies (SMEs).  It might be enjoyable running an SME, but it's tough work.  Having an outsider come in and add value might seem a tall order but it can be done in several ways that works well.  Trust is essential, and that's best gained through first working together on small projects and building the relationship.

By offering regular business services, when the time comes for an executive to take the plunge of a great adventure, I'm there to organise it and to help in any area of the business that might need a watchful eye in the executive's absence.
Recent clients have included a multinational oil company, a film company, an education supplier, a publisher and a polar expedition business.

The tough years of honing my business skills, combined with my love of nature and the environment, have come together in offering this service.  I keep costs low, offer sensational value, and have a ball.  My customers are really happy or I just wouldn't charge them.
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