Chris Montgomery joins caseSHARE as V.P. of Professional Services

To keep up with explosive national growth, caseSHARE adds a senior sales and
litigation support specialist to its national professional services team.

BRLIAI

Denver, CO—July 17, 2006—caseSHARE announced today
that Chris Montgomery has joined the company’s expanding
Professional Services Team as Vice President of Professional
Services. Chris Montgomery is widely recognized as one of the
leading experts on using technology in complex litigation and
brings over a decade of experience advising large law firms,
corporations and insurers with him to the caseSHARE team.

“We couldn’t be more pleased to have Chris join our team,” said John
Tredennick, caseSHARE’s CEO. “In the mid nineties while employed at Holland
and Hart, Chris helped me develop the caseSHARE concept before he went on
to lead litigation support at Heller Ehrman and then he found his own high-end
litigation support technology company. Bringing him back to the caseSHARE fold
is a great coup for caseSHARE's clients and an affirmation of just how far the
company has progressed over the past few years.”

“Chris Montgomery will lead our concept search and clustering efforts, working
closely with our corporate and insurance clients as well as expanding
relationships with large law firms,” explained TJ Gill, caseSHARE's Vice
President of Business Development. “He knows complex litigation from every
angle and with that knowledge, he can help us take our Unified Repository and
Integrated Case and Claim management platform to the next level.

Over his fourteen-year career, Chris played a lead role in creating Web-based
litigation support and collaboration systems to manage worldwide litigation and
corporate deals. He also participated in some of the largest trials in the United
States, working closely with attorneys to effectively translate complex legal
concepts into clear and effective electronic presentations in court. During those
years, he developed and implemented global intranet programs and played a key
role in the development of customized extranet portals that streamline the use of
multiple systems into a single view.

During his tenure at Holland & Hart, the largest law firm in the Rocky Mountain
region, Chris was instrumental in creating its in-house litigation support
department. An early pioneer in the use of litigation technology, Holland and Hart
was one of the first firms in the country to offer client extranets and Chris played
a big part in developing and managing that technology.




Chris then went on to manage the litigation support capabilities of Heller Ehrman,
based out of its San Francisco Headquarters. Heller Ehrman is one of the largest
law firms in the country with 12 offices in 3 countries. While at Heller Ehrman
Chris oversaw the implementation and expansion of many of the firm's innovative
technology programs as well as developing a “Best Practices” program for
litigation support.

In his most recent venture, Chris founded M2Technologies, a consultant firm
focusing on the technological needs of law firms, corporate counsel, accounting
firms and corporations. M2Technologies employed some of the top consulting
talent in the country and worked with some of the largest law firms and corporate
clients in the country.

Chris' extensive portfolio of experience provides him with both a big-picture
understanding of the issues involved in using technology in litigation, and a
ground-floor-up perspective of the complexities of establishing and successfully
putting technology to work in complex cases and financial transactions.

About caseSHARE

caseSHARE provides secure repository applications to help professional teams
manage large volumes of electronic documents and work together on complex
legal matters. Delivered “On Demand,” our Catalyst systems offer a compelling
alternative to traditional enterprise software, particularly when users from
different organizations need to review documents and coordinate efforts on
litigation, insurance claims and cross-border financial transactions.

Along with substantial cost savings, clients benefit from:

e Rapid Deployment: A caseSHARE system can be up and running
immediately. Rather than build their own, clients can plug into ours.

e Global Connections: Our Catalyst systems connect professional
teams seamlessly over the Web—anytime, anywhere, any
organization.

o Ease of Use: Catalyst runs in a browser with a familiar Outlook-
style interface. Most users don’t require special training.

e World-Class Security: The caseSHARE team has been delivering
secure Internet applications for more than a decade.

e Efficiency and Reliability: Our systems are built to help
distributed teams work together efficiently and consistently.




caseSHARE was founded by John Tredennick, an internationally-
recognized trial lawyer and legal technology pioneer. In 1998, his team
deployed their first extranets to help the oil and gas industry defend a
series of multi-billion dollar Qui Tam cases. Today caseSHARE has
become a leader in providing litigation support repositories, case, claim
and deal management systems and document review workflow.

caseSHARE's repositories host hundreds of millions of pages of electronic
documents and help clients manage tens of thousands of cases, claims
and cross-border financial transactions. Our security has been audited
and approved by many of the largest organizations in the world, including
the Federal Courts for high-profile criminal matters.

For more information about caseSHARE and its repository applications, visit:
www.caseshare.com.
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