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Contact Results, Inc. will work with your organization to determine the best approach to the development of your Level One Marketing strategies. We have worked with clients to develop a very effective center that performs simple outbound calls based on an existing lead list and we have worked with clients to develop their marketing materials strategy and determine their target market. Whether you choose to utilize the full service model or just our outbound dialing capabilities, the first key factor in our success is our ability to develop and retain an extensive knowledge of the products and service offered by your organization. It is key to our success that our group becomes a part of your organization and work as an extension of your current efforts.








Time is a valuable commodity.  In today’s business world it is becoming more difficult to balance growing your business with running your business. We specialize in outbound business to business sales campaigns, supported by extensive email, Internet chat, mail, customer database management, and faxing capabilities. 





At Contact Results, we are your Level One Marketing team and do the cold calling and appointment setting work for you.  Our highly trained staff will generate profitable, quality leads for you and your sales team maximizing the time your sales force focuses on selling your product instead of looking for someone to sell it to. CR has developed a superior calling and contact strategy that differentiates us from outbound call centers and standard marketing firms. 











Getting Started





Level One Marketing – Grow Your Business





The next step in the development of a successful Level One Marketing Center is the identification of the target client list. Contact Results will work with your organization to determine the “profile of the perfect client”.  Once the profile is approved we will work with you to determine the best source for lead opportunities. We can utilize an existing list or source that you identify, or we will work with one of our key partners; Hoovers, Dun & Bradstreet, and several other industry specific resources to develop a target client list. Marketing materials are another key ingredient to the success of the program. We will work with you to determine if the materials your currently have will apply themselves to this type of engagement or if we need to develop additional materials.  With these two components in place we are ready to go to market. 








Contact Results works with only the finest “Level One Marketing” professionals.  Our people are trained to locate and qualify the “real” sales opportunities for your organization. Using a scripted framework, but with the freedom to improvise, our professionals maneuver past the gate keepers and non-decision makers to find the key personnel that can make something happen.  Once identified, we engage this individual and determine their willingness to look at a new product or service solution, and set an appointment.  We then send out the follow up marketing materials as appropriate.  After the appointment is made, we will work with your sales representative and the potential client to make sure the meeting happens smoothly, including reminder calls and coordinating rescheduling if necessary.  





How do we do it?





The Process





The Results





For example, a Senior Sales Resource costs $100,000.00 plus commissions, if they make 6 major sales a year worth an average of 500,000.00 each with a 2% of Gross commission the total expense is $160,000. That’s the average 5.33% sales cost of most businesses or $53.33k per $1m in sales. Most sales representatives will spend at least 80% of their time locating new prospects, and 20% of their time actually selling. What if they could have spent all of their time selling? The same sales agent would have generated $15m in sales. Based on salary and commission that is a total cost of $400,000 on $15,000,000.00 in sales, or $26.66k per $1m in sales. If the total cost of enabling this resource to generate this level of sales is $100k then the total cost per one million in revenue is now; $33.33k, 3.33% of sales. That is $20k in savings per one million in sales, or $300,000 more dollars to your bottom line on this example not to mention the additional production per sales person!!




















Would you spend $100k to make $300k? We would like to show you how we have made this happen for organizations like yours. We know how to get to your potential clients, whether you generate the prospect list or you give us parameters and we generate the list, we can make things happen for you and your organization.





Give us 90 days to show you how to increase the size and profitability of your organization.








Contact John Robertson @ � HYPERLINK "mailto:jrobertson@contactresults.com" ��jrobertson@contactresults.com� or call 810-695-0430 to find out more.
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