
Lexnet Consulting Group Receives Partner of the Year Awards 

San Francisco, CA—October 22, 2007—Lexnet Consulting Group announced today that it has been awarded the 

prestigious Business Partner of the Year award from Sage Software in recognition of having achieved the highest 

total sales revenue for the SageCRM product line. In addition, Lexnet Consulting Group has been named to Sage 

Software’s distinguished President’s Circle for 2007, a distinction given annually to business partners and national 

consulting partners generating the highest sales revenue during the previous fiscal year. Lexnet Consulting Group is 

a premier CRM solutions provider with offices in California and Georgia.

“It is rewarding to be recognized for the hard work and dedication our team puts forth every day and for every 

client,” stated Steve Chipman, president of Lexnet Consulting Group. He attributes the company’s overall success 

to a consultative selling approach and to its highly experienced team of professionals. “We are highly focused on 

delivering solutions — not simply selling software. Our customers appreciate that, and value our experience and 

expertise implementing CRM solutions and best business practices.”

“Each year, Sage Software recognizes and awards top Business Partners who excel in sales revenue,” said Bob 

Neeser, vice president of sales at Sage Software. “Lexnet Consulting Group has distinguished itself among its peers 

in two categories. First, from among a group of more than 400 CRM Business Partners in North America, Lexnet is 

one of the Sage Software Top Ten CRM partners overall for our Fiscal Year ended September 2007. In addition, by 

achieving the highest total sales revenue for the SageCRM product line, Lexnet is our Number One, top producing 

North American Business Partner for SageCRM. We congratulate Lexnet Consulting Group for their outstanding 

performance, and wish them continued success in 2008.”

“Increasingly, companies are realizing that they can enjoy the benefits of a browser-based CRM solution with-

out the ‘forever payments’ of multi-tenant offerings,” said Chipman. “With SageCRM 100 and 200, companies can 

take full ownership and control of their CRM and host it either internally or externally on a managed server.”

###

About Lexnet Consulting Group

Lexnet Consulting Group is a premier provider of CRM business solutions. The company is headquartered in San 

Francisco, California, with additional offices in Southern California and Atlanta, Georgia. The Lexnet team has com-

pleted hundreds of successful CRM implementations for companies across the county — each with a primary focus 

of delivering maximum value and return on investment. For more information, go to www.lexnetcg.com, call (415) 

561-3410, or email info@lexnetcg.com.

Sage Software, the Sage Software logos, and the Sage Software product and service names mentioned herein are registered trademarks or 

trademarks of Sage Software, Inc., or its affiliated entities. All other trademarks are property of their respective owner.
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