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Terrell & Terrell, CPAs, LLP Announces Rufus Vernon as Director of Sales

Dallas, TX — December 19, 2008 — Terrell & Terrell CPAs, LLP, a leading professional services firm
specializing in Sage Accpac ERP, is pleased to announce the appointment of Rufus Vernon as Director of
Sales. In this position, Mr. Vernon will be responsible for developing client relationships and ensuring
companies are maximizing their technology investment with innovative products and superior service
from Terrell & Terrell.

Throughout his impressive career, Mr. Vernon has worked with application software including Business
Intelligence (BI), Enterprise Resource Planning (ERP), and Human Resource Management Systems
(HRMS) for well-known companies such as SAP America and SAS Institute. He was most recently Sales
Director at IX Infotech, a reseller of Business Performance Management software. Mr. Vernon is a sales
professional with a firm commitment to client service.

“We are excited to have Rufus join our team," said Brian Terrell, CPA and founder of Terrell & Terrell.
“He brings vast industry knowledge as well as an understanding of the markets we serve. He
understands what is important to clients and has a proven track record of exceeding client
expectations."

Terrell & Terrell is committed to providing outstanding service to clients with the addition of exceptional
employees. They continue to grow steadily and carefully.

About Terrell & Terrell, CPAs, LLP

Terrell & Terrell, CPAs, LLP is a non-traditional CPA firm that specializes in software technology. They are
business advisors dedicated to a philosophy of creating measurable success for client companies in the
mid-market. Terrell & Terrell has been a Sage Business Partner since 1992, and has grown into a leading
Sage Accpac ERP vendor in North Texas. They credit their growth to successful long-term partnerships
with client companies. With less than 1% client attrition, Terrell & Terrell promises that customer value
will always be the core of their business model. The Terrell & Terrell difference is displayed through
service, response time to your requests, and passion to deliver sustainable winning results. For more
information, please visit www.bterrell.com.
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