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TEC Programs for Value-added Resellers

Promote to new audiences in the TEC VAR Showcase.
As a popular online source for technology evaluation, TEC has the ability to match technology purchaser 
needs with your products and services.  With over 3.5 million web site visitors and 14 million page 
views monthly, TEC is truly a leading intermediary resource for bringing technology buyers and service 
providers together.  TEC’s web sites enable users to access different showcases of technology products, 
sponsored by vendors and value-added resellers (VARs).

Visitors to TEC’s web site will fi nd information on your fi rm in the VAR Showcase.  In addition, we offer 
keyword search marketing campaigns and custom links that enable visitors to conduct targeted searches.

TEC’s VAR Showcase program includes

•  the VAR’s corporate description, logo, and link to your web site           
•  links to your marketing collateral, white papers, case studies, links to webcasts or podcasts 

(up to 10 MB of information)
•  a listing in the TEC IT directory
•  a web-link for your web site linking to relevant TEC evaluation center(s)
•  exclusive access to the VAR Client Zone—available through an annual subscription fee, 

(leads are purchased individually thereafter)

TEC fi lls your sales funnel with targeted prospects.
New business or target opportunities are generated when decision makers make use of our free software 
evaluation using TEC’s eBestMatch™ online decision support tool, available at each of TEC’s thirty-four 
technology evaluation and diagnostic centers. 

In doing so, users obtain a shortlist of ideal vendor solutions for their company.  When using eBestMatch, 
decision makers are asked to complete a short questionnaire to capture their purchase requirements and 

location.  These become the target opportunities that appear in the VAR Client Zone. 

  

     Figure 1. VAR Showcase

Join TEC’s VAR Program to access 

leads—on demand in our exclusive 

VAR Client Zone. 

Save time and money by downloading 

leads online— fi ll your sales funnel 

whenever you need to. 

Low risk, high returns.
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Contact Us

Corporate Headquarters
Technology Evaluation Centers
740 St. Maurice, 4th Floor
Montreal, Quebec 
Canada, H3C 1L5

Phone:  (514) 954-3665, ext. 293
Toll free:  (800) 496-1303
Fax:  (514) 954-9739
E-mail: varprograms@tec-centers.com
 
www.technologyevaluation.com
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TEC Programs for Value-added Resellers

Find target opportunities online, whenever you need to—
in the VAR Client Zone.
The VAR Client Zone allows for private access to actionable prospective leads.  Regular visits will optimize 
your chances to fi nd the most opportunities.

By visiting your secure home page, you can search for opportunities by
• geographic location
• industry
• vendor 
• application area
• company size

Here’s a sample of what you will see when logged into the VAR Client Zone. 

Target Opportunities are provided on a per cost basis as follows: 

• Level 1 Opportunity refers to an opportunity where the eBestMatch™ preselection survey 
has been completed and the existence of a project has been confi rmed by TEC’s Call Center.  

• Level 2 Opportunity refers to an opportunity where the eBestMatch preselection survey has 
been entirely or partially completed and the opportunity has been contacted by TEC’s Call Center. 

• Level 3 Opportunity refers to an opportunity where the eBestMatch preselection survey has been 
entirely or partially completed but the opportunity has not yet been contacted by TEC’s Call Center. 

• Level 4 Opportunity refers to a registered inquiry on a specifi c topic and from a prospect that 
has not yet been contacted by TEC’s Call Centers.

For more information
TEC offers rapid, low-cost channels to drive business directly to your pipeline.  Join the VAR Program today.

Online Payment 

For your convenience, we offer 

a range of instant payment options 

such as credit card, PayPal, and 

electronic transfer.


