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GREENWAY DESIGN GROUP ANNOUNCES 

INSTALLATION ORDERS FOR COSTA RICA BANKS 

Cool-n-Save Dealer in Costa Rica orders $49,100 (USD) in equipment to fulfill installation requests 

for Banco Popular and Banco De Costa Rica. 

  
HUNTINGTON BEACH, CA, August 2, 2012 – Greenway Design Group, Inc. (GDGI.PK) today confirmed that it has 
received a $49,100 (USD) order for Cool-n-Save equipment from its ESA dealer in Costa Rica to fill installation 
requests for branch offices of Banco Popular and Banco de Costa Rica. 
  
"This is a 'first-round' order from the dealer," says Ben Lefrancois, president and CEO of Greenway.  "We 
completed a very successful test demonstration at the Banco de Nationale branch in Jaco last year. It has taken 
this long to promote the test results and expand the installation base to Banco Popular and Banco de Costa 
Rica, as well as to other properties. Going forward, I anticipate that our business in Costa Rica will continue to 
grow." 
  
Lefrancois also commented on the duration between test demonstrations and sales. "Keep in mind that 
although we consistently show high performance results for Cool-n-Save, we are subject to the same kinds of 
budgeting issues as are all building improvements. Owners and managers schedule such expenditures a year or 
more into the future. The company is just now starting to reap the benefits of positive test results from 
previous years - especially in places like Mexico, Costa Rica and Korea - but also here in the U.S." 
  
Back in November 23, 2011, the company announced the results of a study that included field data from a 
demonstration test conducted for Banco de Nationale. The data helped the company show that relative 
humidity had little impact on Cool-n-Save’s ability to reduce energy consumption of standard commercial air 
conditioning systems. The baseline data came from another field test at a major data center in Las Vegas, NV.  
  
The field test in Las Vegas was conducted when relative humidity was below 34% and temperatures were well 
above 95°F with average energy savings of 26.2%. In Jaco, Costa Rica, the relative humidity topped 90% while 
the average outdoor temperature was 85°F, with an average 21% in energy savings.  
  
“Taking into account the difference in temperature, our expectation is that Costa Rica will see 25% in energy 
savings when temperatures reach 95°F,” says Darius Jakubik, senior vice president of the company. “Therefore, 
if relative humidity has any effect on Cool-n-Save performance, it must be very small.” 
  

The data from Costa Rica (http://bit.ly/Qi3CsO) and Las Vegas (http://bit.ly/Qi8Sgd) may be downloaded 

from Greenway's website.  
 
 
  

http://bit.ly/Qi3CsO
http://bit.ly/Qi8Sgd


  

Greenway markets their pre-cool technology under the trademark “Cool-n-Save.” Field studies show that Cool-
n-Save evaporative pre-cooling systems may produce energy cost savings as high as 30%, with an average 
savings of about 26% from air conditioning use during peak heat seasons. The company also received a “green 
engineering” award from TechAmerica/Harvey Mudd College in 2011. For more information, call 714-892-0011 

or visit www.coolnsave.com and www.greenwaydesigns.com.  
 

FORWARD-LOOKING STATEMENTS 
 
THIS PRESS RELEASE CONTAINS “FORWARD-LOOKING STATEMENTS.” FORWARD-LOOKING STATEMENTS ARE STATEMENTS 
CONCERNING PLANS, OBJECTIVES, GOALS, STRATEGIES, EXPECTATIONS, INTENTIONS, PROJECTIONS, DEVELOPMENTS, 
FUTURE EVENTS, OR PERFORMANCE, UNDERLYING (EXPRESSED OR IMPLIED) ASSUMPTIONS AND OTHER STATEMENTS 
THAT ARE OTHER THAN HISTORICAL FACTS. THESE FORWARD-LOOKING STATEMENTS ARE ONLY PREDICTIONS. NO 
ASSURANCES CAN BE GIVEN THAT SUCH PREDICTIONS WILL PROVE CORRECT. ACTUAL EVENTS OR RESULTS MAY DIFFER 
MATERIALLY. FORWARD-LOOKING STATEMENTS SHOULD BE READ IN LIGHT OF THE CAUTIONARY STATEMENTS AND RISKS 
THAT INCLUDE, BUT ARE NOT LIMITED TO, THE RISKS ASSOCIATED WITH A SMALL COMPANY, OUR COMPARATIVELY 
LIMITED FINANCIAL AND MANAGERIAL RESOURCES, OUR INABILITY TO MARKET AND SELL OUR LIMITED PRODUCT LINE IN 
SUFFICIENT VOLUMES THAT MAY ALLOW US TO ACHIEVE AND MAINTAIN PROFITABILITY AND POSITIVE CASH FLOW, THE 
UNCERTAINTY OF MARKET TRENDS, THE INTENSE COMPETITION FACED FROM OTHER CURRENT AND FUTURE 
TECHNOLOGIES AND THE UNCERTAINTIES OF COMPETITIVE PRESSURES WE FACE. THESE OR OTHER RISKS COULD CAUSE 
ACTUAL RESULTS TO DIFFER MATERIALLY FROM THE FUTURE RESULTS INDICATED OR IMPLIED IN SUCH FORWARD-
LOOKING STATEMENTS. WE UNDERTAKE NO OBLIGATION TO UPDATE OR REVISE SUCH STATEMENTS. 
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