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ABOUT THIS SERIES

Corporate transactions are fraught with complicated legal, business, and financial issues. And
transactions in the context of a bankruptcy proceeding often adds a further layer of complexity.
Whether representing an asset purchaser seeking to acquire assets “free and clear” of liens and
encumbrances; trading claims against a bankrupt company; or negotiating and drafting orders
governing the use of a bankruptcy company’s cash, businesses and their advisors must have a robust
understanding of the issues they face. This series provides tools for business owners and their advisors
to navigate through the landscape of bankruptcy transactions, demystify esoteric concepts, and discuss
best practices for advanced professionals working on these matters.

As with every Financial Poise Webinar, each episode is delivered in Plain English understandable to
investors, business owners, and executives without much background in these areas, yet is also
valuable to attorneys, accountants, and other seasoned professionals. And, as with every Financial
Poise Webinar, each episode brings you into engaging, sometimes humorous, conversations designed
to entertain as it teaches. Each episode in the series is designed to be viewed independently of the
other episodes, so that participants will enhance their knowledge of this area whether they attend
one, some, or all episodes.

About Episode #1
Representing Asset Purchasers in Bankruptcy
February 4, 2020 at 1:00 PM CST

Representing an asset purchaser in a bankruptcy proceeding presents unique benefits and challenges
for a professional business advisor. Companies considering acquiring assets out of bankruptcy must
understand more than the simple concept of acquiring the target assets “free and clear,” under the
bankruptcy code. As such, professionals advising these companies must understand and be able to
counsel their clients regarding various matters, such as the benefits and drawbacks of serving as a
“stalking horse,” asset purchaser; drafting and negotiating the terms of an asset purchase agreement
and sale order with the bankrupt debtor and other parties involved in the bankruptcy proceedings;
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strategies for acquiring assets at auction or by alternative means; and seeking bankruptcy court
approval of a proposed transaction. This webinar focuses on understanding these concepts and
addressing best practices for advanced reorganization practitioners and advisors.

This webinar is delivered in Plain English, understandable to you even if you do not have a background
in the subject. It brings you into an engaging, even sometimes humorous, conversation designed to
entertain as it teaches. And, it is specifically designed to be viewed as a stand-alone webinar, meaning
that you do not have to view the other webinars in the series to get a lot out of it.

About Episode #2
Bankruptcy Claims Trading
March 3, 2020 at 1:00 PM CST

Claims Trading in bankruptcy cases has advanced and grown in sophistication swiftly in recent history.
Companies and their advisors should be prepared before wading into these waters. How will a claim be
treated once transferred? What steps should a company acquiring a claim take to ensure the claim is
paid? How should a claim be valued? What kind of documentation will be needed to properly transfer
the claim? If a dispute arises regarding the claim, how should the acquiring company defend itself? This
webinar focuses on understanding these issues and addressing best practices for advanced
reorganization practitioners and advisors working on the cutting edge of bankruptcy transactions.

This webinar is delivered in Plain English, understandable to you even if you do not have a background
in the subject. It brings you into an engaging, even sometimes humorous, conversation designed to
entertain as it teaches. And, it is specifically designed to be viewed as a stand-alone webinar, meaning
that you do not have to view the other webinars in the series to get a lot out of it.

About Episode #3
Negotiating and Drafting Cash Collateral/DIP Financing Orders
April 7, 2020 at 1:00 PM CST

Every company needs access to cash to fund its operations. Companies in bankruptcy are no different.
But how should a company planning to enter bankruptcy approach this issue if all of its cash is tied up
by a secured lender? What will a bankruptcy judge say when the company asks her permission to use
cash on terms presented by its lender? How should lenders, debtors, and creditors approach



FI NA N C I A L DailyDAC, LLC d/b/a Financial Poise™

PO I S E 1954 First Street, Suite 178 Highland Park, IL 60035
www.financialpoise.com
(847) 463-9530

negotiations over the terms of a cash collateral order or debtor-in-possession (DIP) financing
agreement? This webinar focuses on answering these questions for advanced business reorganization
practitioners and advisors from the perspective of all parties to a negotiation, as well as addressing
best practices in drafting, negotiating, and presenting cash collateral and DIP financing orders in
complex reorganization proceedings.

This webinar is delivered in Plain English, understandable to you even if you do not have a background
in the subject. It brings you into an engaging, even sometimes humorous, conversation designed to
entertain as it teaches. And, it is specifically designed to be viewed as a stand-alone webinar, meaning
that you do not have to view the other webinars in the series to get a lot out of it.



